Add to Your

Business Complexity?
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Running a business is complex enough. e 2 V.
Companies invest in software and build their tech stack ‘ : «.\$
to simplify operations—automate tasks, cut downtime, <
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avoid mistakes, organize data, improve team alignment, and “%d
ultimately increase efficiency, productivity, and profitability. But
what happens when software adds to the complexity?
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The Salesforce Dilemma

While Salesforce is one of the most powerful CRM tools in the market today, these powerful capabilities
come at the cost of simplicity and usability. Salesforce can feel overwhelming with its intricate systems,
steep learning curve, unclear pricing model, and integration challenges. Employees often struggle to adopt
the system, which defeats the purpose of investing in CRM tools in the first place.

Have you been struggling with any of these challenges?
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Long Time Hidden Fragmented Customization

to Adoption Costs Solutions Confusion

Salesforce's robustness Many users find While Salesforce has Endless customization
comes with a steep Salesforce's pricing to be multiple modules, they options can cause

learning curve and an unclear, with additional don't always work together businesses to feel lost. They
unintuitive interface that charges for essential smoothly, creating data spend more time configuring
slows down time-to- features and modules as silos, miscommunication, the system than using it to

productivity. the business scales. and frustration. improve operations.



One Size Doesn’t Fit All

While Salesforce undeniably stands as an advanced
legacy tool, it's essential to recognize that it may
not be the right fit for everyone. Especially for small
and mid-sized companies, the limitations outlined
here often outweigh the advantages, resulting in
teams being left without a practical solution tailored
to their specific needs, resources, and goals.

The Hidden Costs of Complexity

+ Time: Multiple months spent on implementation
and team training

+ Money: Unclear pricing models leading to
unexpected costs

« Efficiency: The system's complexity and
fragmented modules hinder a deep
understanding of the platform and disrupt team
collaboration

+ Productivity: Low adoption rates prevent users
from fully utilizing Salesforce's capabilities

+ Growth: Scalability hindered by technical
limitations

Is Your Business Ready for a Change?

HubSpot: The Simpler, More
Efficient Choice

For companies tired of Salesforce's complexity,
HubSpot offers a more streamlined approach.
HubSpot's intuitive design helps businesses achieve
their goals faster, without the heavy burden of
technical setup or hidden fees.

The Key Advantages of HubSpot

+ Ease of Use: HubSpot is known for its simplicity,
allowing teams to adopt it quickly and become
productive faster.

+ Out-of-the-Box Functionality: Unlike
Salesforce's complex configurations, HubSpot
provides ready-to-use templates and features to
streamline workflows.

+ Transparent Pricing: HubSpot's straightforward
pricing model ensures you only pay for what you
need, without worrying about unexpected costs.

+ Integrated Tools: HubSpot's CRM, marketing,
sales, and service tools work together
seamlessly, removing the need for complex
third-party integrations.

If your team is feeling burdened by Salesforce’s

complexity, consider switching to HubSpot.

HubSpot's all-in-one solution simplifies your CRM
needs, helping you focus on what matters most. Learn
more about the HubSpot model and what a transition

from Salesforce to HubSpot should look like by
downloading the free eBook "Migrating to HubSpot: A
Guide for Salesforce Users!'

Scan to
download
our free
eBook

today!



